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Insure Right Process

For you and your business

Insure Right is a helpful .
_ ,g P The Right Insurer
information process that
You should only buy from an established company that has a solid
financial standing like Manulife Financial. A company that will

always be there for you and your business. One that can honour

enables you to better

understand life insurance

and choose the right R.Ii-;ﬁt its policy obligations — now and in the future.
protection for you and Insurer ' The Right Price
our business.
Y Your Insure Right advisor will work with you to ensure
that what you pay for this valuable protection fits
. The comfortably within your business budget.
You and your business are Right Price
one and the same. The The Right Type
importance of owning E Life insurance is primarily about protection —
life insurance can’t be providing financial guarantees to preserve your
The business and protect family members. Your Insure
overstated. Nor can Right Type Right advisor will clearly disclose the different
the importance of options available and assist you in choosing the
owning the i ot ; right life insurance for you and your business.
right type. The Right Amount
The s | o _
— . 1 Your Insure Right advisor will work with
nght Amount you on a confidential basis to determine

; your business insurance needs through an

o . ot effective needs-analysis process. Your
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I-' B L — *-II'F . "# o protection should not fall short of your
needs at any time.
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3 The 1 e The Right Advisor
nght AdVlsor g:ﬂ" Your Insure Right advisor is

committed to putting your
ol P personal and business needs first
& . and will provide you with full
disclosure, sound advice and
professional service.
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Business Planning Pyramid

As a business owner or
professional, you face many
challenges not only in the
day-to-day management of
your business, but in ensuring
its long-term viability. Most of
us, however, spend more time
managing the day-to-day then
planning for the long term.
There are many different
models to describe the
development of a business
from inception to maturity,

but they generally describe the
same process. The
development of a business can
be reflected in three distinct
phases, each having its own
set of concerns.
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Phase 3:

CONCERNS '

Compensating
key executives
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7 years +

Enhancing owner
compensation

Dealing with
capital gains tax

Business continuation
& succession planning
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CONCERNS L

Who will continue the business?

Phase 2:

Established business

Growing business

Providing benefits to employees 3-7 years
Helping employees save for
retirement
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Phase 1:
CONCERNS

Protection against the loss of key people
The risks of debt financing
The loss of an owner

New business
1-3 years
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